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6. ECONOMIC IMPACT

4. INVESTMENT

5. EXITS

€617 M
Invested by Spanish Biotech  
companies in internal R&D  

expenditure in 2016

0.7%
of the Spanish GDP came from 
dedicated Biotech companies

100
Products or services  

launched in 2017

2
Acquisitions of Spanish Biotech companies in 

January 2018 by Big Companies

9
of the 42 companies listed in the MAB 

are Biotech or Pharma

8
License agreements between biotech  

Spanish companies and  
big corporations 

in 2017

€93 M
Invested by Venture Capital in Spanish 

Biotech companies in 2017
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1. R&D

3. SPIN-OFF

2. KNOWLEDGE GENERATION

>€1.5 B  Expenditure on R&D activities carried out by Spanish 
biotech sector in 2016

Biotechnology represents 11.9% of all R&D in Spain

Biotechnology R&D spending has increased by 2.6% 
in one year

856 
Published patents in 2017

9,426
 Biotech publications since 2006
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Biotech companies
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Biotech companies started  

their activity in 2017
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Biotech Companies

Figure 1. An overview of the Spanish Biotech Industry (Summary)
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2.4. INVESTMENT 

 

Private Investment in 2017 
 

27 investment rounds took place in 2017, with a final size of more than 93 million euros. The average amount 
per round was 3.4 million euros. Among these, the biggest ones were MedLumics (that reached 34.4 million 
euros) and Anaconda Biomed (15 million euros). International investors participated in both cases7.  

 
The top Spanish venture capital companies specialized in the biotechnology 
sector (Caixa Capital Risc, YSIOS Capital, Inveready, Clave Mayor, CRB, 
HealthEquity, Columbus Venture Partners, IUCT Emprén and ALTA Life 
Sciences) invested 30 million euros in biotech companies in 2017. In addition, 
more than 46 million euros were committed for future investments. 
Moreover, 7 new investment funds have recently been launched, with the 
following target size:  Alta Life Sciences (175 million euros8), Asabys Partners 
(60 million euros9), Uninvest (40 million euros10), Inveready Biotech III (25 
million euros11),  Inkemia Fond-ICO Global (10 million euros12), Navarra Tech 

Transfer Fund (with 4.1 million euros13) and Nina Capital. 

 
The Alternative Stock Market (Mercado Alternativo Bursátil - MAB), that started operations in 2009, opened 
new funding opportunities to Biotech SMEs. As of the end of August 2018, 9 of the 42 companies listed on the 
MAB belonged to the Pharmaceutical and Biotechnology sector14. One of these companies is Atrys Health, 
which began 2018 with a capital increase of 9.2 million euros15.  

 

2.5. SUCCESSFUL EXIT SCENARIOS  
 
According to the ASEBIO Annual Report, 100 products or services were launched into the market by members 
of ASEBIO in 20177.  

 
Mergers and Acquisitions: 

In 2017, the biopharmaceutical company Biofabri acquired 100% of the company Probiosearch and 80% of the 
company Bialactis Biotech.  Archer Daniels Midland (ADM) acquired 90% of Biopolis’ shares. Inkemia acquired 
100% of the companies Otec Riera and Laboratorio Micro-Bios. Grifols acquired 49% of the capital of the 
company Access Biologicals for 47.9 million euros7. 

In January 2018, QIAGEN entered into agreement to acquire STAT-Dx for 154 million euros16. In July 2018, the 
Japanese big pharma Takeda acquired TiGenix for 520 million euros0. In August 2018, Grifols expanded its 
plasma collection network by acquiring 24 Biotest centres in the United States18. In the same month, Almirall 
acquired Allergan’s US dermatology portfolio in a deal worth up to 650 million dollars19.  

 
 

In 2017, there was  
a total foreign investment 

amount of €93 M in Biotech 
companies. National 

venture capital investment 
reached €30 M and an 

additional sum of €46 M 
was committed for the 

future. 

Bionure’s main candidates’ rights

CRISBIO™ technology for recombinant 

“Lactobacillus fermentum LC40 ®” strain

Figure 7: Summary of Biotech companies’ economic impact in 2016
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Spanish biotechnology companies. The criteria for company selection were: company’s main activitie
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“T

next 2 years”

well as getting the IND approved by the US FDA. Carles says: “My 

project’s success.”

“The business potential of 

”

• “
during the entrepreneurship process.”

• “Forecast .”
• “Surround yourself with an excellent team of managers, advisors and mentors.” 

“

”

first €
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AELIX Therapeutics’ key c
“

”

• “
”
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pivotal moment, where technologies that began to be developed in the ‘80s or 
‘90s are mature enough to treat disease

“
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“
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“Alcaliber’s
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In Jose Antonio’s opinion, Alcaliber

client’s needs. Their model is based on competitiveness, 

Alcaliber’s big cha
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Anaconda’s major 

close a €15 reach the verification phase. His major difficulty was that he didn’t 

“
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”, says Ofir. 

In Ofir’s opinion, 
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• “People that failed in other pr

been successful, multiplies it by 9.”
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CSIC area. “We 

”, says

“We are where 

.”

“
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“It 

to create a good environment for innovation”, 

€

Lifesequencing division. “Our 
M acquisition”, says Daniel. 

“

”

companies with the following offer: “Hello, we know how 
to do R&D, can we help you?”. 

“

”

“In

.”

• “ ”
• “If the client is not satisfied, you don’t have anything.”
• “Don’t be in 2 positions (public and private) at the same time, because .”

“W

.”
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GRIFOLS, Continuous Innovation to Enhance Quality of Life  

               

JOSE TERENCIO 
VP Innovation & R+D 
Coordinator at Grifols 

www.grifols.com 

COMPANY TYPE 
Healthcare company 

TECHNOLOGY  
Production of plasma-derived 
medicines, in-vitro diagnostics solutions 
and Pharmatec and intravenous 
solutions, among others. 

FOUNDERS 
José Antonio Grifols Roig and his sons 
José Antonio and Víctor Grifols 

FOUNDED 
November 1940, 
Sant Cugat del 
Vallès (Barcelona) 

REVENUES 
€4,318 M (in 2017) 
 
R+D INVESTMENT 
€311 M (in 2017) 

COMPANY HISTORY 

1940 

Grifols 
Laboratories 
foundation 

by Dr. Grifols 
Roig 

Lyophilization 
process was 

patented 

1943 

Opening of 
Spain's 1st 

private blood 
bank 

(Hemobanco) 

1945 

Dr. Grifols 
Lucas develops 

the 
plasmapheresis 

technique 

1951 

First plasma 
fractionation 
plant in Spain 

begins 
operations 

1958 

Opening of a 
new 

production 
facility in Spain 

1973 

Alpha Therapeutic 
Corporation joins 
Grifols as a new 

shareholder 

1982 

Company 
reorganization; 
conversion to a 

Holding company 

1987 

Start of company’s 
internationalization. 2 

FDA’s licences 
(manufacturing plant 

and product -albumin-) 

1990s 

Grifols 
purchases the 
U.S. company 
SeraCare and 

its 43 
plasmapheresis 

centres 

2002 

The company is 
listed on the 
Spanish stock 

market. The stock 
became part of the 

IBEX 35 index in 
January 2008 

2006 

Grifols acquires Talecris 
Biotherapeutics to 

become the third-largest 
global manufacturer of 
plasma-derived protein 

therapies 

 

2011 

Diversification of company’s 
activity through the 

acquisition of companies 
from the diagnosis sector. 

On-going expansion of 
plasma collection centres to 

become the global leader 

2014 and 2017 

34 35
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patient’s 

In José’s opinion, the major achievement of Grifols was the 

. “Working in such a highly regulated and 
complex sector was also the major challenge”

“ ’ vertically 

.”

• “
”

• “
.”

. “There is a unique opportunity to 

produce more specific drugs”, affirms José. 

“There is an opportunity to 

”.
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surrounding the catheter’s 

“view” of the tissue around the catheter tip.
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surrounding the catheter’s 

“view” of the tissue around the catheter tip.

umics announced the closing of €

of the company’s imaging diagnostic platform and the 

€

of the company’s AblaView 

€34.4 million in 
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€22,5 

The company’s leading program, a differentiated PPAR gamma agonist

“Starting t

achievement.” 

Nevertheless, “starting the largest ever pivotal study 

”, 

“Fundraising was always 

Capital.”

’

€1.5 M. In 2015, HealthEquity and CCR invested €1.6 M. 
Series A funding of €19.4

 

According to Marc, fundraising is always difficult, regardless of the 
amount.  

programas Innpacto, Retos y Torres Quevedo por parte del Ministerio 
de Economía y Competitividad, los préstamos participativos de
ENISA y las ayudas Nuclis y Eurotransbio por parte de ACC1Ó., SME 
certificate 

“

discovered and maybe the promising ones have not even been invented yet.”  

• “ Don’t be afraid
, you can learn a lot and obtain a very useful opinion.”

• “ always seek to maintain credibility. Don’t commit yourself to do things that 
you already know you can’t achieve. Investors will crosscheck everything you say and do.”

“

”

38 39
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Mosaic’s lead compound, MSC

author. Afterwards, during Judit’s 

of the Vall d’Hebron Institute of Oncology, 

and the Vall d’Hebron Institute of Research (VHIR).
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Mosaic’s lead compound, MSC

author. Afterwards, during Judit’s 

of the Vall d’Hebron Institute of Oncology, 

and the Vall d’Hebron Institute of Research (VHIR).

drugs than large Pharmas. “Small biotech companies like Mosaic 

big pharma companies”, says Judit.  

Mosaic Biomedicals’ 1st financial 

.”

“We always wanted 

several times.” 

ENISA, CDTI, PROVA’T (CERCA) and ERC´s Proof of Concept (PoC), 
among others, have been essential in fuelling Mosaic’s creation. Later 

• “F .”
• “ .”
• “Running a biotech requires a special personality

”

“I

medical needs”

“Every day, 

challenges”

40 41
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Mild and Moderate Alzheimer’s Disease Patients in May 2018

€

€3.7 

moderate Alzheimer’s Disease (AD), as well as Multiple Sclerosis (MS). 

pany raised €32
additional €18.2

“

.”

“The major achievement of Oryzon
with Roche in 2014. It was a transformation for us”, says Carlos. T

. “

”, 
about Oryzon’s challenges.  

“

accelerate company’s 
”

• “ race, which entails risks and responsibilities.” 
• “First define your business type, understand the value chain

team and funding.” 
• “Get rid 

”

BIOGEN’s shares. In oncology, the combination of 

“

”
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Nevertheless, he didn’t do it until 

Palobiofarma’s 

Julio highlights 3 points about Palobiofarma’s business model: 

• 

• 

• 

Palobiofarma’s 

’

says: “
really difficult.” 

“Without public 

couldn’t have 

into clinical trials.” 

“W
ble to take 6 projects into clinical trials”

€4  

• “Drug discovery and development can’t be learned at university or business school.”
• “

”

last year’s 
“

still don’t treatment”. 

“
drugs to “CURE” 

”

44 45
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excitement.”

Vall d’Hebron Institute of Oncology 

aspects for VHIO’s technology transfer success: 1)Technology transfer is a 

when they have to start a business, they don’t feel comfortable 
because it’s a s
the following milestones: having raised more than €2 million of 

nds). “The first steps of 

in the business plan preparation and in the search for investors.” 

“

”

Peptomyc is the result of 20 years of Dr. Soucek’s research. The 

“This is a 

international level”

Seed Funding of €1

secured €4.2

the future. “In oncology, and also in other diseases, we are seeing a 
focus on patient’s needs and complete changes in treatment protocols.” 

• “ ”
• “Recognizing your own limits is the first point to complement your forces with other’s forces.”
• “ ”

“The health sector 

the coming years.”

“H

”

46 47
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€

€78.5

’s

“

”

“W
ogy was unheard of in Spain”

needs. “Approaches can differ (immunotherapy, small 

should focus on new solutions for patient’s needs.” 

“Genomic editing technologies like 

of more effective treatments.”

• “

”

• 

48 49
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€5.7 M
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• 

• 

Antonio’s research 

raised €5.7

company’s products are marketed 

“PlantResponse

.”

He says: “i

unding, you are placed at a disadvantage”. He thinks that an 

international investors. “Another achievement has been the tight 

research groups.” 

“The collabor

company’s sector has 

development.” 

years’ agricultural experience. Camposeven investment increased
company’s 

hand knowledge about the market and growers’ needs.
raised €5

• “Conduct a market study to demonstrate that there is an unmet need.”
• “Choose good partners, with whom you are aligned.”
• “Own a powerful technology or collaborate with people that have it.”
• “Define your business model and focus on the areas, in which you can be the best.”

1.  
 
 

“New and more sustainable technologies can be 

Plant defence and adaptation mechanisms.”  

50 51
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closed a €15 million 
€

• 

• 

• 

• 

Company’s 

founded, they didn’t have 

Progenika’s

The company’s major 

€37 M. By 2018, 

of Progenika’s capital.

the recruitment of qualified personnel. “
up it is crucial to have a good team”. Antonio considers 

to success. According to Antonio, “the success of the project has 

hareholders and the team”.

“The a

.” 

• “Don’t 
”

“Diagnostic tools have to be simplified and 

on an easy interpretation of the results.”

52 53
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€17 M (in 2017)

• 

• 

• 

company in Spain for its growth and innovation. Isabel remarks: “the 

expansion and development.”
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€17 M (in 2017)

• 

• 

• 

company in Spain for its growth and innovation. Isabel remarks: “the 

expansion and development.”

market. “This market is extremely demanding, and
more than 4 years”. They 

pharmaceutical companies face is to maintain the company’s enough 

“T

”

“As Reig Jofré 

the company.”

Reig Jofre’s

company’s

“B
needs”

treatments, but also about health solutions. “Treatments 

illness and a closer relationship between patients and doctors.”

• “Have a
to fight for it.” 

• “T ”
• 

“

.”
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TECHNOLOGY 

Sanifit is focused on 
the development of 
solutions for unmet 

needs in calcification 
disorders.  

Sanifit is a biopharmaceutical company that develops treatments for 
calcification disorders. SNF472 is the company’s lead compound and it is 
in development for the treatment of calciphylaxis and cardiovascular 
disease end-stage renal-disease (ESRD)-haemodialysis. Sanifit’s SNF472 
has a new mechanism of action, blocking the final common pathway of 
calcification independently of its origin without interfering directly with 
calcium and phosphate blood levels. 

COMPANY HISTORY 

In 2003, the cofounders of Sanifit (Bernat and Joan) presented their first 
business plan in an “Ideas Award” and they won the first price. The 
company started activities in 2007 as a spin-off of the University of the 
Balearic Islands. In 2012, the company’s lead compound (SNF472) was 
granted orphan drug designation for the treatment of calciphylaxis from 
both the EMA and the FDA. In 2016, Sanifit expanded its activities in the 
USA with the incorporation of a subsidiary with offices in San Diego. In 
2018, Sanifit has completed a phase II proof of concept trial in patients 
with calciphylaxis and the phase III study has started. The ongoing phase 
IIb study (CaLIPSO) in ESRD patients on dialysis is evaluating the effect of 
SNF472 on progression of arterial calcification, and it will be finished in 
2019. The company has 25 professionals, half of them working in Palma 
(Spain) and the other half in California (USA).  

Sanifit has started 
a SNF472 Phase 3 
pivotal study for 
the treatment of 
calciphylaxis. The 
company is also 

investigating 
SNF472 in a Phase 

2b study in CV-
ESRD, with results 
expected in 2019. 
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Sanifit’s

are the main actors of the project’s 

collapsed. “During the financial crisis, we underwent a severe corporate 

sector”, says Joan.

€36.6 million ($41.3 million) in 

• “Surround yourself with people that knows more than you in different areas.”
• “

”
• “You miss 100% of the shots you don't take. You won’t succeed, if you don’t try.”

“
€36.6

”

“During the 

clinical trials”

“
”
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complex perianal fistulas in Crohn’s disease patients. 
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€16

: 3P Biopharmaceuticals’ (3P) main activity is 

according to the projects’ needs. Through 3P collaborating companie

remarks, “We have reached the break
relevant for a pure biotechnological company like 3P”.

for “biological” drugs development, 

In Dámaso’s opinion, the major success of 3P Biopharmaceuticals was to 

development and build enough clients’ trust. “The keys to success have been 
two concepts: work with the client (not for clients) and to be always there”, 

y’s market and become visible in a 

team. As they couldn’t find professionals in Spain with experience in industrial 
processes development, they had to search internationally. “Toda
multidisciplinary team of 15 nationalities”, he says. Their third challenge was 

company’s 

“Biotechnology should focus on the 

”

• “ ”
• “ ”
• “ .”
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 BIOKIT licenses CRISBIO™ technology to make high quality recombinant proteins for 

 

 

 

 Biosearch S.A. signs a license agreement with Nestlé for its “Lactobacillus 
fermentum LC40 ®” strain
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